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Wealth Through Oneness™ – CLASS FIVE: WEALTH LEVERAGE  

Section 5.1:  Review and Approach 

 

- Three Big Questions at the end of your life: 

1) Did I love? 

_________________________________________________________________ 

_________________________________________________________________ 

2) Did I give? 

________________________________________________________________ 

________________________________________________________________ 

3) Did I live? 

_______________________________________________________________ 

_______________________________________________________________ 

 

Find the ways in your life, that you are living your Soul Values™ and you have an 

instant answer to these questions.  Most of you are already loving, giving and 

living.  When you recognize it, the fear, guilt and worry goes away and you want to 

expand further. 

 

1) How am I loving in align with my Soul Values? 

_________________________________________________________________ 

_________________________________________________________________ 

2) How am I giving in align with my Soul Values? 

________________________________________________________________ 

________________________________________________________________ 

3) How am I living in align with my Soul Values? 

_______________________________________________________________ 

_______________________________________________________________ 

 

We Always: 

Pull in Pleasure         Push Away Pain 
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- The biggest shift you have is the realization that you have always been living your 

Soul Values™   When you recognize it, the fear, guilt and worry dissolve and you 

want to expand further toward more pleasure.  

 

- The deepest pleasure and peace come when we recognize we are living our Soul 

Values™ 

 

- Even the times you feel 100% certain you were not living your Soul Values™, 

these were PREPARATION to appreciate a certain value in you. 

 

- VACUMS creates the desire to more fully express a suppressed SOUL VALUE™ 

 

Ex. One of my soul values (#4) is freedom.  When I worked a 60 hour 

corporate job felt very clearly that I was not living this value.  In truth I had 

to experience the VACUM or VACANCY in my life to appreciate and build the 

desire for freedom. 

 

 

Everything is growth attempting to move you to a higher level / 

higher order (Diagram 5.1) 

 

 

 

 

 

 

 

 

 

 

 

 

T +1 T -1 T -0 

Soul Values 

Love, Clarity, Joy 

Fear / Pain Fear / Pain 

External Events are 

pushing you to transmute 

fear into higher purpose 

and value 

External Events are 

pushing you to transmute 

fear into higher purpose 

and value 

LLoovvee,,  CCllaarriittyy,,  JJooyy  

iinnccrreeaassee  aass  yyoouu  

mmoovvee  uupp  
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Transforming Fear into Higher Purpose and Pleasure: (Originally 

Presented as Diagram 3.3)  

 

 

 

 

 

 

Rules:  A Fixed Mind Produces Fixed Income 

          An Expanded Mind Produces Expanded Income 

 

Instantly Transmuting Fear into Higher Purpose and Value   

(Originally - Exercise 3.3)  

 

1) What is causing me stress? 

 

PERCIEVED SITUATION: _____________________________________________ 

 

2) Complete the perception: 

How is this event or situation helping to grow, expand or develop my SOUL VALUES™? 

1 

2 

T +1 T -1 

Higher Mind Love 

Full Truth, Full Understanding, Value Creation  

T -0 

Illusion world of gain or loss 

(Level of Awareness is 

Narrow and Fixed) 

Level of awareness 

is EXPANDED and 

OPEN 

Blindspot 
Blindspot 
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3 

4 

5 

 

3) How can I serve someone else by teaching, inspiring or filling their needs 

because of this event? (law of perpetual energy) 

1 

2 

3 

4 

5 

6 

7 

8 

9 

10 

*you can add more ways on the back on this page 

 



5 
Class 4 – Clarity                                                                                                                                                                     ©2010  Darius M. Barazandeh 

Section 5.2:  Expanding Your Wealth - Idea Leverage 

 

- Start doing what you love and let it expand in your life. 

- Your Soul Values™ are love.  The first step to living  an amazing life.   

- Transmute Fear into Higher Purpose and Value (Exercise 3.3) 

- How can I serve someone else by teaching, inspiring or filling their needs 

because of this event? (law of perpetual energy) 

 

Wealth Leverage - Two ways to build wealth: 

1) Attract more customers / clients 

2) Solve a Problem or Need that matters to them and they will 

pay for (Transform their 'Chaos into Order') 

Give More First to Receive More - To Get More We Act from the 

Next Level (We must give more first) 

 

 

 

 

 

 

 

 

 

 

 

T +1 T -1 T -0 

Soul Values 

Love, Clarity, Joy 

Fear / Pain Fear / Pain 

External Events are 

pushing you to transmute 

fear into higher purpose 

and value 

External Events are 

pushing you to transmute 

fear into higher purpose 

and value 

LLeevveell  ooff  GGiivviinngg,,  

WWiissddoomm  aanndd  

SSeerrvviiccee  IInnccrreeaassee  
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Giving at a Higher Level First - Leverage of Equal Exchange: 
 

- Rewards, income, non-monetary income (joy) always must match 

our service.   

 

- There may be a slight lag, but it must eventually match (due to 

law of fair exchange) 

- We always have control over this (we can always give more  and 

better service with gratitude) 

 

 

 

NOTES: 
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Section 5.3:  Fair Exchange Leverage 

Leveraging of Equal Exchange Law (You always have control over 

when to invoke this law) 
 

1)  Law of Increasing Returns (Law of Sowing and Reaping) - Whatever we do 

for the benefit of another person is always eventually done to or for us greatly multiplied 

 

- If we want to get more (fulfillment  or financial  wealth) we give more 

 

- Our world works on a feedback system (law of cause and effect) 

 

- The more you grow the more capacity you have to give 

 

 

What are some things I can do for others in my business to serve more: 

 

________________________________________________________________________

________________________________________________________________________

________________________________________________________________________ 

 

 

 

2) Brings You to the Favorable Attention of Those Who Align with 

This Law - People who are operating at a higher level will notice your efforts.  You 

thereby change your peer group and separates you from most people who try to 

'something for nothing' 

 

 - This creates opportunities for advancement 

 

What are some things I can do for others in my business to serve more: 

 

________________________________________________________________________

________________________________________________________________________

________________________________________________________________________ 
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5) Giving More Service and Value First without External Pressure (without someone 

asking) Causes You to Create Personal Initiative - Doing something without being asked 

is part of living at T0.  You are moving due to internal inspiration and guidance versus 

external pressure and desperation.   You can only increase your awareness of ideas.  The 

higher mind (super conscious / soul / higher self) is full knowing and full expression. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Band of Awareness 

(tiny) 

 

 

 

 

What are some things I can do for others in my business to serve more: 

 

________________________________________________________________________

________________________________________________________________________

________________________________________________________________________ 

 

 

T -0 

Soul Values 

Love, Clarity, Joy 

Fear / Pain / 

Desperation 

Fear / Pain / 

Desperation 

Blindspot Blindspot 
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NET WORTH = WHOLE WORTH  

 

 

6) Law of Contrast Compounds Your Value - Because most people operate at T+1 and T-

1 when you act from T0 by giving more than expected, you stand out from the masses.   

 

Person who gives less but expects more (T+1 or T-1) 

Person who does more than expected with gratitude and peace (T 0) 

 

Who do you want to be in business with?  

Who do you want to promote?  

Who would you trust?  

Who inspires you the most?  

LOWER $ NET WORTH  

INDIVIDUAL 

Scale of Need and Desperation    

HIGHER $ NET WORTH  

INDIVIDUAL 

LOWER $ NET WORTH  

INDIVIDUAL 

HIGHER $ NET WORTH  

INDIVIDUAL 

Scale of Inspiration    

High Net Worth or Whole Worth is Always 

Built from Greater Inspiration = T0 

The Lower the Net Worth or Whole Worth the 

more action because of desperation (T1  or   T-1) 
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Who gets more money, people, and ideas to manage?  

Who continually taps into higher ideas and inspiration?  

 

Assume 5 years have passed and you have four times the income, joy, and service that 

you currently have.  You need assistance with a new project.  Who would you most want 

to promote?    

 

 

What are some things I can do for others in my business to serve more: 

 

________________________________________________________________________

________________________________________________________________________

________________________________________________________________________ 

 

 

 

7) Creates more joy and happiness - giving more in a good attitude is attractive to 

others.  Do something unexpected that makes someone happy and see how this affects 

your attitude and faith. 

 

 

What are some things I can do for others in my business to serve more: 

 

________________________________________________________________________

________________________________________________________________________

________________________________________________________________________ 

 

OTHER NOTES: 
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8) It increases imagination and connection to inspiration 

 

"Imagination rules the world" 

- Napoleon Bonaparte 

 

The world has been created and shaped most by people who imagined new ways of 

doing, living, and being.  You can shape your life by operating from this place as well.  

When you act out of your inspiration you continuously create a clearer channel for ideas, 

insights and inspiration to come forward.    

 

What are some things I can do for others in my business to serve more: 

 

________________________________________________________________________

________________________________________________________________________

________________________________________________________________________ 

 

 

9) Self Reliance and good faith is developed.   You have to view people in a good light 

to give more service.   You simply cannot keep giving more value to people and 'despise', 

'hate' or 'minimize' them.  The only way to continue giving more is to put them at T0 and 

find the full expression of love and goodness in them that they cannot yet see. This in 

turn makes them drawn further to you.  

 

RULE:  We are magnetized to people who see good in us.  We will 

give our time, money and (sometimes) our life to these people. 

 

What are some things I can do for others in my business to serve more: 

 

________________________________________________________________________

________________________________________________________________________

________________________________________________________________________ 
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10) You ALWAYS have full control over leveraging equal exchange law.  What are some 

things I can do for others in my business to serve more: 

 

________________________________________________________________________

________________________________________________________________________

________________________________________________________________________ 

 

11) Others must develop confidence in you and your abilities.   Those who do more 

when they have little always get opportunities to do more with much.  To do much 

with little you must be operating at T0.  This in turn causes you to advance and get more.  

Again the only way to the next level is through T0.  T0 comes when you continually know 

you are aligned with your Soul Values™ 

The Stairway to Higher Order is T0 

 

 

 

 

 

 

 

 

 

 

 

 

 

What are some things I can do for others in my business to serve more: 

 

________________________________________________________________________

________________________________________________________________________

________________________________________________________________________ 

T +1 T -1 T -0 

Soul Values 

Love, Clarity, Joy 

Fear / Pain Fear / Pain 

External Events are 

pushing you to transmute 

fear into higher purpose 

and value 

External Events are 

pushing you to transmute 

fear into higher purpose 

and value 

LLeevveell  ooff  GGiivviinngg,,  

WWiissddoomm  aanndd  

SSeerrvviiccee  IInnccrreeaassee  
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12) You cannot procrastinate.   

 

What are some things I can do for others in my business to serve more: 

 

________________________________________________________________________

________________________________________________________________________

________________________________________________________________________ 

 

 

13) You place your attention on service rather than simply rewards.  Income, joy, 

fulfillment is always the effect of something else.  The masses focus on the effect, 

rather than the cause.   

 

What are some things I can do for others in my business to serve more: 

 

________________________________________________________________________

________________________________________________________________________

________________________________________________________________________ 

 

 

What is your income goal per year? (Exercise 5.2.1) 

 

 

 

 

 

 

$ 
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Increasing the Capacity to Give Your Soul Values™ (Double This 

Amount) 

 

 

Write Down Your Feelings or Emotions: 

1)  

2) 

3)  

4) 

5) 

Instantly Transmuting Fear into Higher Purpose and Value   

(Originally - Exercise 3.3)  

 

1) What is causing me stress? 

 

PERCIEVED SITUATION: _____________________________________________ 

 

 

 

 

 

 

$ 
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2) Complete the perception: 

How is this event or situation helping to grow, expand or develop my SOUL VALUES™? 

1 

2 

3 

4 

5 

 

3) How can I serve someone else by teaching, inspiring or filling their needs 

because of this event? (law of perpetual energy) 

1 

2 

3 

4 

5 

6 

7 
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8 

9 

10 

*you can add more ways on the back on this page 
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Exercise 5.2.2 - (NEW BUSINESS) Complete Each Morning Immediately Upon 

Waking Up and Each Night Before Going to Sleep: (write down as many as 

you can) 

How Can I Give More / Earn More Income Doing What I Love? 

 

CHAOS                                                    ORDER 
Soul Values Alignment?  

How? 

What are the challenges / needs / 

problems of my customers or 

friends around me? 

(Where are those around me at 

T+1 or T-1 in their world) 

How can I get paid to solve 

these problems? (and bring 

love / order into these people's 

world (T0) 

 

1   

2   

3   

4   

5   

(Hints: What are their fears, problems challenges, doubts, or needs?  What are areas they complain 

about or have disorder?) 



Class 4 – Clarity                                                                   

Exercise 5.2.3 - (EXISTING BUSINESS

Waking Up and Each Night Before Going to Sleep: 

(What else do the people I serve need?  How c

 

 

CHAOS                                                    

What else do the people I 

currently serve need? (outside of 

my interaction with them where 

they have disorder (T1 or T+1?) 

1 

2 

3 

4 

5 

You Client / Customer / Employers Daily 

Life 

Opportunities to serve in other areas?

(Hints: What are their fears, problems challenges, doubts, or needs?  What are 
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EXISTING BUSINESS) Complete Each Morning Immediately Upon 

h Night Before Going to Sleep:   

What else do the people I serve need?  How can I create another exchange of service 

that brings order?) 

                            ORDER 
Soul Values Alignment?  

How can I create a product, 

service or exchange that brings 

them order an in area I am not 

giving service? (T0) 

  

  

  

  

  

Opportunities to serve in other areas?

You Client / Customer / Employers Daily 

Opportunities to serve in other areas? Your 

Interaction 

/ Service 

(Hints: What are their fears, problems challenges, doubts, or needs?  What are ar

about or have disorder?) 
©2010  Darius M. Barazandeh 

) Complete Each Morning Immediately Upon 

an I create another exchange of service 

 

Soul Values Alignment?  

How? 

 

Opportunities to serve in other areas? 

areas they complain 
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Exercise 5.2.4 - (Leveraging Others) Who are people who have created order 

in an area that you want to serve others in? 

How are they serving others?  What perceptions have they shifted?   

Where are they at T0 where you may currently be at T+1 or T-1? 

 

 

                                             CHAOS          ORDER 
Soul Values Alignment?  

How? 

Who are they? How is their perception different?  

What are they doing? 

 

1   

2   

3   

4   

5   

 

 

 

(Hints: What fears, problems challenges, doubts, or needs are they meeting?  What perception or 

'whole being' are they seeing that you may not be? 
 

WHO 
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Exercise 5.3.4 - What are all the benefits to you, your family and others 

because you have mastering these new perceptions? 

1) By applying this I can receive the following benefits: 

 

1 

2 

3 

4 

5 

6 

7 

8 

9 

10 

11 

12 

13 
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14 

15 

16 

17 

18 

19 

20 

 


